
 

 

Figure 1. Campaign Gift Table in Tableau: Overview 
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Figure 2. Campaign Gift Table in Tableau: Current Prospects and Progress 
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Figure 3. Campaign Gift Table in Tableau: Current Prospects and Progress 
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     John Doe       Mgr. Name 1        Mgr. Name2       Unit 

    Jack Smith     Mgr. Name 2        Mgr. Name1       Unit 

    David Lane    Mgr. Name 1        Mgr. Name2       Unit 

    Jen Reid         Mgr. Name 1        Mgr. Name2       Unit 



`Figure 4. Campaign Gift Table in Tableau: Unmanaged & Undiscovered Constituents
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Figure 5. Campaign Gift Table in Tableau: Unmanaged & Undiscovered Constituents
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Figure 6. Campaign Gift Table in Tableau: Unmanaged & Undiscovered Constituents with $1m+ Capacity 
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Figure 7. Campaign Gift Table in Tableau: a) Unmanaged & Undiscovered Constituents with $50k+ Capacity, given to the 
unit within the past three years, and have never been previously managed b) Drilldown List 

 

 

Unit Name Sub-Unit 

John Smith                     Unit                       
 

Jane Brown                    Unit                       
 

David Anderson             Unit                       
  

Jessica Cooper               Unit                 
 

Kaitlin Campbell             Unit                   
 

Mike Scott                      Unit              
 

John Bell                         Unit                
 

Pete Benson                   Unit                  
 

(UNIT) 



 $45 M
 $26 M 58% of goal amount

 $19 M

Giving Level
Donors 
Needed

Prospects 
Needed

Campaign 
Target Gifts  

Donors to Date
Cumulative 

Gifts to Date
% to 
Goal

Remaining 
Balance

Donors Still 
Required

Prospects 
Still 

Required

Known and 
Unknown 
Prospects

5,000,000$          2 6  $10.00 M 1  $13.65 M 137% 27                
2,500,000$          2 6  $5.00 M 0  $0.00 M 0%  $5.00 M 2 6 13                
1,000,000$          6 18  $6.00 M 4  $5.35 M 89%  $0.65 M 1 3 38                

500,000$             10 30  $5.00 M 1  $0.74 M 15%  $4.26 M 9 27                99                
250,000$             14 42  $3.50 M 4  $1.27 M 36%  $2.23 M 9 27                30                
100,000$             34 102  $3.40 M 17  $2.60 M 76%  $0.80 M 9 27                92                

50,000$                42 126  $2.10 M 11  $0.74 M 35%  $1.36 M 28                84                588              
10,000$                210 630  $2.10 M 39  $0.74 M 35%  $1.36 M 136              408              6,018          

< $10,000  $7.90 M 2,276  $0.79 M 10%  $7.11 M 5,400          
Total 320 960  $45.00 M 2,353  $25.88 M 58%  $19.12 M 194              582              12,305        

Data as of July 29, 2016

Figure 1. Campaign Gift Table in Excel: Overview

 Unit Gift Table Overview

Current to FY21

Remaining Goal Amount

Unit Goal
Gifts to Date

Proposed Gift Table during Campaign FY12 to Current

Prospect Development



 $45 M
 $26 M 58% of goal amount
 $19 M

50% 40% 25% 10% 5% 5%

Giving Level
Campaign Gift  

Dollars
Cumulative 

Gifts to Date
Remaining 

Balance
Donors Still 

Required
Prospects 

Still Required
Delivered Planned

Late 
Cultivation

Early 
Cultivation

Discovery
Unmanaged 

Undiscovered

5,000,000$       $10.00 M  $13.65 M 0 0 0 0 0 2 3 22
2,500,000$       $5.00 M  $0.00 M  $5.00 M 2 6 0 0 0 0 2 11
1,000,000$       $6.00 M  $5.35 M  $0.65 M 1 3 0 0 0 3 7 28

500,000$          $5.00 M  $0.74 M  $4.26 M 9 27 0 1 0 2 17 79
250,000$          $3.50 M  $1.27 M  $2.23 M 9 27 0 6 2 1 3 18
100,000$          $3.40 M  $2.60 M  $0.80 M 9 27 1 8 4 10 14 55

50,000$             $2.10 M  $0.74 M  $1.36 M 28 84 4 11 1 34 18 520
10,000$             $2.10 M  $0.74 M  $1.36 M 136 408 4 8 8 24 54 5,920

< $10,000  $7.90 M  $0.79 M  $7.11 M 9 14 1 6 6 5,364
Total  $45.00 M  $25.88 M  $19.12 M 194                582                 $0.21 M  $1.46 M  $0.45 M  $12.48 M  $11.84 M  $169.93 M

Cumulative Total  $0.21 M  $1.67 M  $2.13 M  $14.60 M
Data as of July 29, 2016

Unit Production FY12-Current Enough prospects
50% of prospects required

FY12-FY14 FY12-FY15 FY12-FY16 FY12-FY17 > 50% of prospects required
0  $0.00 M  $13.65 M  $13.65 M  $13.65 M  $13.65 M
0  $0.00 M  $0.00 M  $0.00 M  $0.00 M  $0.00 M

5  $6.65 M  $2.00 M  $3.35 M  $5.35 M  $5.35 M
1  $0.60 M  $0.00 M  $0.00 M  $0.74 M  $0.74 M
2  $0.55 M  $1.18 M  $1.18 M  $1.27 M  $1.27 M
4  $0.49 M  $1.44 M  $2.07 M  $2.60 M  $2.60 M

12  $0.66 M  $0.79 M  $0.65 M  $0.74 M  $0.74 M
26  $0.60 M  $0.37 M  $0.64 M  $0.74 M  $0.74 M
68  $0.08 M  $0.53 M  $0.66 M  $0.79 M  $0.79 M

118  $9.62 M  $19.96 M  $22.20 M  $25.87 M  $25.88 M
FY gifts  $2.24 M  $3.67 M  $0.01 M

< $10,000
Total

Solicitation Unit Potential Estimated Capacities

Giving Level
Donors Solicited 

for the Unit
Solicited for the 

Unit

Campaign Cumulative Gifts to Date

5,000,000$  

100,000$  
50,000$  
10,000$  

2,500,000$  
1,000,000$  

500,000$  
250,000$  

Gifts to Date

Unit Campaign Pyramid, Current Prospects and Progress

Unit Goal

Number of Prospects Required by Target Pool and Goal Amount
Known Prospects Unknown Prospects

Remaining Goal Amount

Prospect Development

Figure 2. Campaign Gift Table in Excel: Current Prospects and Progress



Unmanaged Undiscovered Constituents

Unmanaged Undiscovered by Type Unmanaged Undiscovered Constituents
Giving Level Individual Organization Total Giving Level Previously in 

Discovery
Current 

Watchlist
Added to DO 
Restrictions

Previously 
Managed

Unmanaged 
Only

5,000,000$               2 20 22 5,000,000$               0 0 0 2 20 
2,500,000$               4 7 11 2,500,000$               3 0 0 3 8 
1,000,000$               16 12 28 1,000,000$               6 3 0 9 19 

500,000$  69 10 79 500,000$  15 6 3 22 56 
250,000$  8 10 18 250,000$  2 3 4 6 12 
100,000$  42 13 55 100,000$  12 7 5 25 29 

50,000$  503                17 520                50,000$  9 40 11 60 438 
10,000$  5,891            29 5,920            10,000$  40 177 27 187 5,612 

< $10,000 5,266            98 5,364            < $10,000 6 56 2 51 5,274 
Total 11,801          216                12,017          Total 93 292 52 365 11,468               

Prospects in Cultivation

Late and Early Cultivation Prospects' Unit Potential vs. Capacity

Giving Level
Unit 

Potential
Capacity %

5,000,000$                $112.5 M  $.1 M 202210%
2,500,000$               0  $.0 M
1,000,000$                $5.3 M  $581.5 M 1%

500,000$   $1.5 M  $2.4 M 62%
250,000$   $1.1 M  $13.5 M 8%
100,000$   $2.5 M  $2721.0 M 0%

50,000$   $2.6 M  $89.3 M 3%
10,000$   $1.1 M  $2726.6 M 0%

< $10,000  $23 K  $663.5 M 0%
Total  $126.6 M  $6,797.9 M  $.0 M

Unit Campaign Pyramid, Current Prospects and Progress

Prospect Development

Figure 3. Campaign Gift Table in Excel:  Unmanaged Undiscovered Constituents
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